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When you first launch a business in Washington, DC, the need for a
credible address often arrives well before the need for a full-time
office. Whether you're a therapist building a private practice, a
consultant chasing your first government contract, or an entrepreneur
testing a new idea, the ability to scale your business with flexible
office space in DC is what separates a sustainable launch from
unsustainable overhead on day one.

At OSI Offices — located at 1629 K Street NW, one block from the
White House — this kind of growth isn't just possible, it's the story of
hundreds of clients over 45 years. The same address that housed a
solo practitioner's first virtual mailbox has evolved into a full-time
headquarters for law firms, psychology practices, and government
contracting firms that have been with OSI for decades.


https://osioffices.com

Here's how that path looks in practice — and why growing in place at
OSl is one of the smartest business decisions you can make in the DC
market.

Why Your First Office Doesn't Have to Be
a Full-Time Office

The traditional model — sign a lease, furnish an office, then go find
clients — is backwards for most professionals launching a practice or
business today. Before you have recurring revenue, you need
credibility. Before clients are coming in daily, you need an address
that signals you're serious.

OSl's virtual office is the starting point for hundreds of DC businesses
for exactly this reason. For as little as $30-35 per month (see current
pricing at osioffices.com/pricing), you get a genuine commercial
address at 1629 K Street NW in the heart of the Central Business
District. That address can appear on your business cards, your
website, your legal filings, your insurance panel applications, and your
SAM.gov registration — immediately conveying the kind of
professional standing it would otherwise take years and a long-term
lease to establish.

Critically, starting with a virtual office means no security deposit,
no lease obligations, and no long-term commitments. If your
business grows faster than expected, you can add services. If it
pivots, you haven't locked yourself into 12 months of overhead you
can't afford.


https://osioffices.com/virtual-office-dc
https://osioffices.com/pricing

Stage Two: On-Demand Hours as Your
Client Base Grows

Once you're landing clients and scheduling in-person meetings, you
need physical space — but not necessarily every day. OSl's on-
demand office booking lets you reserve private offices by the hour at
$14/hour through the client portal, with no minimum commitments.

This is the stage many OSI clients describe as their first real turning
point. You have a prestigious K Street address. You have a private,
professional office for client visits. You're building a client base
without the fixed monthly overhead of space you're not using yet.

For mental health professionals in particular — a community of 150+
therapists and counselors that OSI has served for decades — this
hourly model is transformative. A therapist seeing five clients a week
doesn't need a full-time office. They need a well-appointed, private,
HIPAA-appropriate room when clients are present, and nothing more.

"OSI has been instrumental in building my psychology practice
for nearly 10 years. | started with hourly office use; graduated
to a shared office space; and for the past few years have my
own private full-time office. The quality and array of services
along with the flexibility of plans are invaluable."

— Diane Kern, Ph.D., Licensed Psychologist

What makes Diane's story particularly telling is that her business
address never changed. She grew at her own pace within the same
professional community, on the same K Street corridor, without ever



needing to update her address with insurance panels, licensing
boards, or long-term clients.

Stage Three: Shared Office Plans for
Regular Presence

As your client volume grows, booking individual hours starts to feel
inefficient. OSI's shared office plans — available from $65/month —
provide access to workspace on a more predictable basis without the
cost and commitment of a dedicated suite.

At this stage, many clients find they're at OSI consistently enough to
become part of the building community. Colleagues begin recognizing
each other in the hallways. Referrals start flowing between
practitioners in the same space. The 150+ mental health
professionals at OSI have built an informal but remarkably effective
referral network simply through proximity and shared professional
context.

"OSI has been instrumental in growing my business from a few
evenings a week to a full time thriving practice."

— OSI Therapist Client

For attorneys and consultants at this stage, the benefits look slightly
different: regular access to OSl's conference rooms for depositions or
client meetings, a consistent desk presence, and reception services
that make solo practitioners look and operate like a full firm.


https://osioffices.com/shared-office-space-dc

Stage Four: Your Own Full-Time
Dedicated Suite

Eventually, many businesses reach a point where a permanent home
makes sense — a dedicated office where your name is on the door,
your staff have consistent workstations, and you're operating at full
capacity every day of the week.

The key difference between stepping into a full-time suite at OSI and
signing a traditional commercial lease is significant: there is still no
security deposit, no long-term lease requirement, and no
hidden fees. You're moving from one OSI service tier to the next —
and your address, your client relationships, and your community
remain exactly the same.

"Saffold and Associates has been a long time (10+ years) and
loyal customer of OSI. The virtual office model was great while
we were building the business and clientele. Once we outgrew
the virtual office model we decided to rent full time offices on

the 1629 K Street 3rd floor suite."

— Law Offices of David Saffold LLC

David Saffold's firm made this transition organically — not because
they were forced into it by a lease renewal, but because the business
had grown to the point where a full-time presence made financial and
operational sense. That's the ideal trajectory.



The Business Case for Growing in Place

The real advantage of this staged approach isn't just cost control —
though for businesses in their first few years, that matters
enormously. It's continuity.

When you grow at OSlI, you keep:

* The same prestigious 1629 K Street NW address throughout every
stage

* The same reception team who knows your clients and handles your
mail

* The same community of professionals in your field — a genuine
professional network

* The same access to conference rooms, Al-powered mail scanning,
and the client portal

 The same management relationship with a team that has
supported DC businesses since 1981

For law firms, continuity of address is particularly critical — it appears
in court filings, bar registrations, and years of client correspondence.
For mental health professionals, it's already on file with insurance
panels and licensing boards. For government contractors, it's tied to
SAM.gov registrations and CAGE codes. Changing your business
address isn't merely a logistical inconvenience — it can mean weeks
of administrative work across multiple government and professional
systems.

Staying at one address while your business evolves around it is an
underappreciated strategic advantage.



The Four-Stage Path at a Glance

OSl's service tiers map naturally onto business growth stages. The
typical progression looks like this — though every business is
different, and OSI accommodates all variations:

OSI Growth Stages

1. Virtual Office — K Street NW address, mail handling, phone
service. From $30-35/month. Perfect for launch,
credentialing, and legal registration.

2. On-Demand Offices — Private offices by the hour at $14/
hour, booked via the client portal. Ideal for client meetings
before you need daily space.

3. Shared Office Plan — Regular workspace from $65/month.
Right-sized for consistent but not yet full-time needs.

4. Full-Time Dedicated Suite — Your own private office with
full daily access. No deposit, no long-term lease, no hidden
fees — ever.

Not every client moves through all four stages. Some remain at the
virtual level for years and build highly successful businesses doing so.
Others jump from virtual to full-time within 12 months of a strong
launch. OSI has accommodated both paths — and every variation in
between — for more than four decades.



Start Where You Are. Scale When You're
Ready.

If you're looking to scale your business with flexible office space
in DC, the question isn't whether you can afford to start professionally
— it's whether you can afford to wait. A K Street address signals
credibility from day one, even if you're only paying for a mailbox and
a phone number. The infrastructure, the community, and the support
structure are already in place.

OSI Offices has provided this kind of grow-at-your-own-pace model for
45 years because it reflects how businesses actually grow. You don't
need to predict your future needs on day one. You need a home that
meets you where you are and scales with you as you succeed.

Explore OSl's plans and current pricing at osioffices.com/pricing, or
contact the team directly at (202) 600-7777 or

manager@osioffices.com to discuss which stage fits your business
today.


https://osioffices.com/pricing
mailto:manager@osioffices.com

Find the Plan That Fits Your
Business Today

From a $30/month virtual address to a full-time K Street suite —
OSI has a service tier for every stage of your growth. No deposits,
no long-term leases, no hidden fees.

OSI Offices — 1629 K St NW, Suite 300, Washington DC 20006
(202) 600-7777 | manager@osioffices.com
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